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OUR STRENGTH BEGINS IN YOUR MARKET ♦ AND TAKES YOU ANYWHERE IN THE WORLD Commercial
Real Estate 

Services 

Justine Realty Co.
1854 Central Florida Pkwy.

 
 
Background 
 
The Client  owned  severa l manufactu ring p lants  around the United S tates , one o f wh ich was located in  Orlando.   
The ownersh ip  entit y  was a fami ly  partnersh ip  that  a fter  the pass ing of the pat ria rch  o f the fami l y, wanted to  
l iqu ida te some  o f the  rea l est ate  assets  p rior to the end of  th eir f is ca l year .  The bu i ld ing  cons isted  o f 215 ,900 SF 
of manufacturin g space in  the Regency Industr ia l Park and was or igin al l y bu i lt  in  1962 with  three addi t ions in  
1970, 1976 , and 1980.  There  was  a n at ional  credi t Tenant  in  the bu ild in g who had been  in  the  bu ild ing for  over  
20 years  but on ly  had 2  ½ years le ft  on their  current lease .  Co ll iers  Arno ld was h i red for  the d ispos i t ion o f the  
asset . 
 
Chal lenge 

•  Older manufactu ring bu i ld in g wi th  some  functional  obso les cence.  
•  Build ing  was des igned  for a s ingle  tenant with  extens ive  reconfigura t ion i f  the  Tenant were to  vacate. 
•  Only 2  ½ years  le f t  on the ex ist ing  le ase. 
•  Closing  needed to take  p lace pr ior to the  end of their  f iscal year . 
•  Diff i cu lt  valuat ion p rocess . 
 

Services Provided  
•  Property Dispos it ion 
•  Managed  the appraisa l process pr ior  to  the s ale . 
•  Provided  extens i ve market  know ledge  o f sa les t ransact ions and cap  rates . 
•  Market ing in  a  def ined t ime per iod  with  an intense campaign .  
•  Sales  process management. 
•  Conducted F inal  and Best  sa les s cenar io 
 

Resul ts 
 
Coll iers  Arno ld was ab le to negot iate  $1 .38 M il l ion  above the or igin al apprais al  for the  property .  Col l ie rs  Arnold  
managed a de fined t ime market ing process , exposing  the property  to  over 5 ,000 potentia l purchasers  v ia emai l ,  
d irect ma il ,  and  inte rnet.   We were ab le to secure  7 o ffe rs w ith in  weeks  o f putt ing the  proper ty  on the market.   
Due to  the heightened interest  in  the  property we conducted  and managed a Fina l and Best s ales  scenario,  which 
ended up secur ing the Client an addi t ional  $380,000 over the or igin al ask ing  pri ce .  We were  ab le  to  mit iga te the  
risk of  the property not clos ing  on t ime b y hav ing numerous  back up of fers and co lle ct ing the  Due D il i gence 
mate ri als  from the Buyer .  The cl i ents ’ goals  were ex ceeded .  

For more information please contact: 

 Matthew E. Sullivan, CCIM  J. Wilson McDowell, CCIM 
 (407) 843-1723 x120   (407) 843-1723 x124 
 msullivan@colliersarnold.com  wmcdowell@colliersarnold.com  


